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Now let me explain financial results for the first quarter of fiscal 2015 and forecasts 
for the full fiscal year. Please look at page 2. Net sales in the first quarter decreased 
due to lower unit prices caused by cost adjustments, and decreased gas sales volume. 
However, operating income, ordinary income, and profit attributable to owners of 
parent all reached record highs, due mainly to a marked improvement in sliding time 
lag effect as a result of a drop in oil prices. 
Net sales decreased 46.7 billion, or 8.7%, due mainly to a 41.6 billion yen decrease 
in City Gas, and a 10.7 billion yen decrease in Other Energy reflecting reduced 
electricity sales.In the meantime, a decrease in operating expenses of 81.2 billion 
yen, or 17.1%, was mainly a result of a 73.2 billion yen decrease in city gas resource 
costs due to lower oil prices, decreased sales volume, and so on, and a 12.2 billion 
yen decrease in expenses in the Other Energy segment including electricity and LNG 
sales.The decrease in operating expenses far exceeded that in net sales, resulting in 
an increase in operating income of 34.5 billion yen, or 57.5%, to 94.5 billion yen. 
Non-operating income decreased 0.8 billion yen year-on-year due to foreign 
exchange profit/loss, which weakened 0.5 billion yen from the depreciation of 
Australian dollar and so forth.As a result, ordinary income reached 93.3 billion yen, 
up 33.7 billion yen or 56.6%.Extraordinary income/loss weakened 4.9 billion yen, as 
no gains on sales of non-current assets were reported in the quarter, while gains were 
reported in the same period of fiscal 2014. 
Consequently, profit attributable to owners of parent increased 28.7 billion yen, or 
64.0%, to 73.4 billion yen.The sliding time lag effect resulting from changes in oil 
prices, which is shown in the lower part of the table, contributed significantly to the 
income increase in the quarter, with excessive collection increasing 32.2 billion yen. 
This was strongly affected by a sharp decline in oil prices, which started in the 
second half of the previous fiscal year. 
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As shown on page 3, gas sales volume in the first quarter decreased 119 million m3, 

or 3.2%, year-on-year, to 3,538 million m3. 

This decrease was mainly attributable to a drop in sales of gas for industrial use of 

5.7%, which was due to periodic maintenance at power plants, and a 1.7% decrease 

in gas for residential use, which was caused by a drop in hot water demand reflecting 

higher average temperatures in May to June compared with the same period a year 

ago. 
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The upper table on page 4 shows so-called gas sales volume on a vision basis, which is a 

total of gas sales volume on a financial accounting basis, gas volume used in-house under 

tolling arrangement, and LNG sales volume. The lower table shows a breakdown of gas 

sales volume into those for power generation and those for general industrial uses in the 

Kashima area and the other areas. 



Pages 5 and 6 show net sales and operating income by segment, and major factors 

behind them.  



Please have a look at page 6. Income in the City Gas segment increased 32.3 billion 

yen reflecting an increase of 32.2 billion yen in gross profit as a result of a marked 

improvement in slides, which I explained earlier, despite a decrease of 1 billion yen 

in gross profit due to reduced gas sales volume. 

As for the Other Energy segment, income increased 1.5 billion yen. 

Income from electric power business went down significantly by 4.1 billion yen. 

This was caused by a large decrease in electricity sales volume of 15.2% to about 

2.3 billion kWh due mainly to maintenance work at power plants and lower unit 

prices. 

On the other hand, income from LNG business went up significantly by 5.4 billion 

yen. Sales volume increased largely by about 30% as we started supplying the Hibiki 

Terminal of Saibu Gas last fall, while resource costs decreased thanks mainly to a 

drop in oil prices. 
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Now I’d like to explain our forecasts for income and expenses for the full fiscal year which 
are shown on page 8, in comparison with our previous forecasts presented in April this year. 
Despite these downward revisions in gas sales volumes, the forecast for net sales was revised 
upward by 43 billion yen from the previous forecast. 
This reflects a rise in unit sales prices from those shown in the previous plan, which is 
caused mainly by a change in the oil price forecast for the second quarter to 65 dollars per 
barrel from 55 dollars in the initial plan, in consideration of recent trends. 
Profit in the first quarter was smaller compared with in the initial plan due to smaller gas 
sales volume. In the second quarter, however, time lag is expected recover due to the upward 
revision of oil prices, and our full-year profit plan remains unchanged. 
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Our new sales volume forecast was down 0.5%, or 75 million m3, from the previous 

forecast. This reflects the difference between the forecast and results for the first 

quarter. Our forecasts for the second and following quarters remain unchanged.  

The forecast for gas for residential use was revised down by 63 million m3 in 

consideration of higher average temperatures in the first quarter compared with the 

forecast in the initial plan. 

The forecast for gas for commercial use was revised upward by 13 million m3, as 

the energy-saving tendency did not become so apparent in the first quarter as 

expected in the initial plan. 

In the Industrial segment, the forecast for gas for industrial use was revised 

downward by 21 million m3, in consideration of reduced operations at customer 

companies in the first quarter. On the other hand, the forecast for gas for power 

generation was revised upward by 19 million m3, as the effect of easier supply-

demand balance was not so apparent as expected in the initial plan. Consequently, 

the forecast for the Industrial segment as a whole was revised only slightly 

downward. 

The forecast for wholesale was revised down by 23 million m3 mainly in light of 

decreased demand from wholesale suppliers and higher average temperatures in the 

first quarter. 
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The upper table on page 10 shows so-called gas sales volume on a vision basis, which is 

a total of gas sales volume on a financial accounting basis, gas volume used in-house 

under tolling arrangement, and LNG sales volume. The lower table shows a breakdown 

of gas sales volume into those for power generation and those for general industrial uses 

in the Kashima area and the other areas. 



Pages 11 and 12 show forecasts by business segment, and major causes for differences from 

the initial plan. 



As explained earlier, despite an expected decrease in sales volume in the City Gas 

segment, income is estimated to be only 0.4 billion yen lower compared with the 

initial plan, due to an expected improvement in slides of 3.1 billion yen reflecting an 

expected time lag recovery thanks to changes in oil price forecasts. 

In the meantime, electricity business is expected to generate increased income due to 

increased nighttime utilization and higher unit prices as a result of oil price forecast 

revision, while in LNG business, unit prices are expected to rise as a result of oil 

price forecast revision. Consequently, the estimate for Other Energy segment as a 

whole has been revised slightly upward by 0.4 billion yen. 



Pages 13 and 14 show information by segment as compared with results for fiscal 2014. 





Page 15 shows key indicators on a consolidated basis. As initially planned, we plan 

to realize a total payout ratio of around 60% in fiscal 2015.  
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