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First, I will give an overview of our financial results. 

Slide 2 shows our results for FY2013 1Q; sales rose year-on-year but profit declined. This was the 
fourth consecutive quarter of sales growth and the first profit decline in two quarters, and sales set a 
record high for a 1Q result. 

Gas sales at the city gas business grew ¥16.0 billion on higher unit sales prices in line with higher 
resource costs from the weaker yen. With an additional ¥10.5 billion increase in LNG sales from 
increased volumes, consolidated net sales rose ¥31.0 billion, or 7.0% year on year, to ¥473.6 billion. 

On the other hand, operating expenses increased ¥36.8 billion, or 9.3%, to ¥433.6 billion year on year, 
mostly from a ¥20.0 billion rise in city gas resource costs and a ¥10.5 billion increase in LNG sales 
costs.  
As a result, operating income declined ¥5.9 billion, or 12.8% year on year, to ¥39.9 billion. Ordinary 
income declined ¥9.9 billion, or 20%, to ¥39.6 billion, in part from a ¥2.0 billion decrease in revenue 
from dedicated facilities.  
After the payment of income and other taxes, net income declined ¥5.7 billion, or 18.1%, to ¥26.0 
billion. 

The sliding time lag effect from changes in resource prices improved ¥3.4 billion, to a ¥3.0 billion 
shortfall compared with a year-earlier ¥6.4 billion shortfall. 

The amortization of actuarial differences in pension asset accounting was a ¥0.5 billion expense, 
compared with a ¥1.1 billion expense in tFY2012 1Q, boosting profit by ¥0.6 billion year on year. 



Slide 3 shows gas sales volume for the quarter. 

Consolidated gas sales volume for FY2013 1Q declined 109 million m3, or 3.1% year on year, to 3,387 
million m3. This included a 198 million m3 decrease in gas sales volume for power generation due to 
the shift to tolling. 

With the average temperature during the quarter 1.1ºC higher year on year, residential-use sales 
volume declined 58 million m3, or 6.5%, on lower demand for hot water.  
Commercial-use sales volume declined 8 million m3, or 1.4%, reflecting higher temperatures year on 
year in April. 

Industrial-use sales volume declined 42 million m3, or 2.7%. Despite increases of 63 million m3 from 
new demand developed in the Kashima area, 94 million m3 in other power generation demand and a 
198 million m3 decrease from the shift to tolling in the areas other than Kashima led to an overall 
decline. 

Industrial-use sales volume broke down as an 11 million m3 increase in general industrial-use from 
the development of demand in the Kashima area. Power generation-use declined 53 million m3, but if 
the tolling portion is included, power generation-use sales volume increased 149 million m3, or 
16.6%, on an actual basis. 



Slide 4 shows gas volume used in tolling, which in not included in gas sales volume. With the shift of 
gas sales to Ohgishima Power to tolling from FY2013, the volume used in tolling increased 201 million 
m3, or 163.8%. 

Total gas volume, representing the sum of gas sales volume and gas volume used in tolling, increased 
92 million m3, or 2.5%. 

This slide also shows a breakdown of year-on-year increases and decreases in industrial-use gas sales 
volume in the Kashima area and in other areas, by power generation-use and general industrial-use. 



Next, I will discuss results by business segment. 

Slide 5 shows FY2013 1Q net sales and operating income/loss by business segment, with year-on-year 
comparisons. 

On the next slide, I will go into the reasons for increases and decreases in operating income at the 
segment level. 



Operating income at the city gas segment declined ¥4.6 billion, or 9.6%. Despite the ¥3.4 billion 
improvement in the sliding time lag effect that I mentioned earlier, this was mainly because of an ¥8.4 
billion decrease in the gross margin from lower sales volume. 

Operating income at the electric power business rose ¥1.0 billion, or 57.2%. As the slide shows, 
electric power sales volume was basically flat year-on-year. On the other hand, this includes ¥1.5 
billion of operating income at the Nijio Gas division that was included in the gas segment last year, 
but moved to the electric power segment with the shift to tolling, so actual operating income 
declined ¥0.5 billion. This was mainly because of differences in sales prices and in purchasing prices 
for electricity resources. 

The overseas business recorded a ¥1.9 billion, or 84.9%, decline in operating income. However, this 
reflects the absence this year of the year-earlier interest income from financing to TG Bajio’s power 
generating company, despite that production at Pluto is showing solid growth. 

The ¥4.0 billion decline in non-operating income was mainly because of a ¥2.0 billion decrease in 
earnings from payments for the construction of dedicated facilities of pipelines for large-volume 
customers outside supply areas, and a ¥1.9 billion foreign exchange loss. 
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Next, I will discuss our forecast for FY2013 1H revenue and expenses. 

Our current forecast represents a ¥13.0 billion, or 1.4%, reduction to our previous forecast for 1H net 
sales, and leaves our forecast for net profit unchanged. In terms of sales, we have reduced our 
forecast for city gas sales by ¥18.1 billion to reflect lower sales volume, but increased our LNG sales 
forecast ¥2.9 billion on anticipated higher volume, and in total we have reduced our forecast ¥13.0 
billion, or 1.4%, to ¥942.0 billion. 

At the same time, we have reduced our forecast for 1H operating expenses by ¥16.0 billion, or 1.8%, 
to ¥875.0 billion. This includes a ¥17.8 billion decrease in city gas resource costs from lower sales 
volume, and a ¥2.4 billion increase in LNG sales costs.  
As a result, we have increased our forecast for 1H operating income by ¥3.0 billion, or 4.7%, to ¥67.0 
billion. With a negative impact from exchange rate factors, we have raised our forecast for ordinary 
income by a slightly smaller margin, by ¥1.0 billion, or 1.7%, to ¥61.0 billion. 
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Slide 9 shows our FY2013 1H forecast for gas sales volume.  
Compared with our previous forecast, we have lowered our projections for residential-use sales 
volume by 51 million m3, or 3.8%, and for commercial-use sales volume by 17 million m3, or 1.2%, 
primarily because of temperature effects. 

For industrial-use sales volume by use, we have reduced our forecast for general industrial-use by 19 
million m3 to reflect lower utilization of existing facilities. We have also reduced our forecast for 
power generation-use by 90 million m3, on an anticipated reduction in capacity utilization at existing 
power stations. 

As a result, we have lowered our forecast for total 1H gas sales volume by 191 million m3, or 2.8%, to 
6,732 million m3. 
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Slide 10 shows our forecast for gas volume used in tolling and not included in sales volume, as 
discussed in the 1Q result. Our 1H forecast is basically unchanged, at 755 million m3. 

Therefore, we have reduced our forecast for total gas volume, the sum of gas sales volume and gas 
volume used in tolling, by 190 million m3, or 2.5%. 
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Next, I will move on to our forecast for the FY2013 full year. 

Compared with our previous forecast, we have slightly lowered our sales projection and left our profit 
forecasts in place.  
This is because of a downward revision to our sales volume forecast, which I will discuss in a minute. 

With this downward revision for sales volume, and lower unit prices under the resource cost 
adjustment from a slightly stronger yen and slightly lower oil prices, we have lowered our forecast for 
city gas sales by ¥24.0 billion, but raised our LNG sales forecast by ¥4.1 billion on higher unit prices 
from the sliding time lag effect. As a result, we have slightly lowered our forecast for full-year 
consolidated net sales, by ¥20.0 billion, or 0.9%, to ¥2,096.0 billion.  
In line with the reduction to gas sales volume we expect a ¥19.4 billion reduction in resource costs, 
and have therefore lowered our forecast for operating expenses by ¥20.0 billion, or 1.0%, to ¥1,935.0 
billion. 

As a result, our full-year profit forecasts are unchanged at operating income of ¥161.0 billion, 
ordinary income of ¥155.0 billion, and net income of ¥101.0 billion. 
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Slide 13 shows our full-year forecast for gas sales volume.  
We have lowered our FY2013 forecast for consolidated gas sales volume by 191 million m3, or 1.3%, 
to 14,590 million m3. 

This downward revision is to reflect the 1Q shortfall from our previous forecast, and we are leaving 
our 2Q-4Q forecasts in place. Therefore, this downward revision to our full-year forecast is by the 
same amount as our downward revision to the 1H gas sales volume forecast. 

Next, let us look at the breakdown by use.  
To reflect the fact that the average temperature in 1Q was 0.2ºC higher than our previous forecast, 
and in April, which accounts for large sales volume, the average temperature was a significant 1.3ºC 
higher, we have lowered our forecast for residential-use gas sales volume by 51 million m3, or 1.4%, 
and for commercial-use sales volume by 17 million m3, or 0.6%.  
We have also lowered our forecast for total industrial-use gas sales volume by 109 million m3, or 
1.7%, mostly to reflect a shortfall from our initial projection for power generation-use sales volume in 
1Q from lower utilization of existing power generation facilities. 
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Slide 14 shows our projection for gas sales volume used in tolling, which is basically in line with our 
previous estimate. 

As a result, we have lowered our forecast for total gas volume, the sum of gas sales volume and gas 
volume used in tolling, by 190 million m3, or 1.2% to reflect the revised forecast for gas sales volume. 
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Next, I will discuss our operating income forecast by business segment. 

Slide 15 shows our FY2013 forecasts for net sales and operating income/loss, and comparisons with 
our previous forecasts. 

In terms of operating income, the main downward revision is at the city gas segment, but with 
upward revisions for the electric power and overseas businesses, our forecast for total operating 
income is unchanged. The specific reasons for these changes are shown in the following slide. 



We have lowered our operating income forecast for the city gas segment by ¥4.6 billion, or 2.9%, 
mainly because of a ¥6.4 billion decrease in the gas gross margin from the decline in 1Q sales volume 
that I have already mentioned, and despite a ¥1.8 billion improvement in the sliding time lag effect 
(which included a widening of the JT difference). 

At the electric power business, we now expect unit sales prices to be higher than previously 
estimated, and have raised our forecast ¥2.2 billion, or 10.9%. 

We have raised our operating income forecast for the overseas business by ¥0.9 billion, or 17.6%, 
including a ¥0.7 billion increase at Pluto on a higher sales price estimate. 



With this, I will conclude my remarks. Please refer to slides 17 through 20 for a comparison of our 
FY2013 forecast with FY2012 results, key indicators, and the industrial-use gas sales volume. 








